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We begin this year by sponsoring ABC Educare with the povision 
of some amazing new equipment for the little tots in the nursery.  
This equipment and future donations will assists in the confidence 
of movement throughout the infant development stage.  Watch this 
space for future donations.  
We are also offering $100 to every family or staff member of ABC 
Educare who list and sell their property with us.  This donation will 
go towards further equipment to help young minds grow!

In this photo:  Jenny Brooking with grandson Ryley, care givers Sarah and Alene and a few of the other Little House 
children having fun checking out the new equipment.

Sponsoring ABC Educare

This issue of Studio News is dedicated to Mark Noble-Campbell whom we were 
privileged enough to have worked alongside for a short time last year and in 2009.  
A gentle man who embraced life with open arms, who was dedicated to personal 
best and who’s goal was to provide a high level of customer satisfaction.
Greatly missed - never forgotten.

Mark Noble-Campbell Memorial

Pamper Package Promotion
31st January signifies the end of our Pamper Package.  
It was an extremely successful 2 months with over 25 properties taking advantage of the 
promotion.  Nicci Gooding provided us with some beautiful floral arrangements and our 
new-look marketing flyers certainly had these listings looking absolutely stunning!  

Interested in selling?  Call our team for an obligation free appraisal today and see what we 
can do for you that other agencies aren’t. 



January 2011 Sales
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Some excellent sales 
this month by our team...

Average Sales Per Agent 2010
Below are some truely impressive sales statistics of the average number of sales per agent in New Plymouth, compared 
to the average number of sales for each of our Sales Consultants during this period.  
Clearly, the results speak for themselves!
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Average per each Licensed Sales Consultant in New Plymouth (120)

Average number of sales for each Urban Studio Properties Sales Consultants (4)

Statistics are based on 120 agents and house sales in New Plymouth  

Average Number of Sales Per Agent 2010
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House Sales Per Agent in New Plymouth Per Month 2010

Average per each Licensed Sales Consultant in New Plymouth (120)

Average number of sales for each Urban Studio Properties Sales Consultants (4)

Statistics are based on 120 agents and house sales in New Plymouth  
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